[image: image48.png]SAP Best Practices



[image: image48.png]

	EHP7 for SAP ERP 6.0August 2000
EnglishJuly 2014
English
	

	
	Promotion Management (735)APO

	SAP AG
Dietmar-Hopp-Allee 16
69190 Walldorf
Germany
	Business Process Documentation



Copyright
© 2014 SAP SE or an SAP affiliate company. All rights reserved.

No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of SAP SE or an SAP affiliate company.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. Please see http://global.sap.com/corporate-en/legal/copyright/index.epx#trademark for additional trademark information and notices.

Some software products marketed by SAP SE and its distributors contain proprietary software components of other software vendors.

National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or warranty of any kind, and SAP SE or its affiliated companies shall not be liable for errors or omissions with respect to the materials. The only warranties for SAP SE or SAP affiliate company products and services are those that are set forth in the express warranty statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation, and SAP SE’s or its affiliated companies’ strategy and possible future developments, products, and/or platform directions and functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only as of their dates, and they should not be relied upon in making purchasing decisions.

Icons
	Icon
	Meaning

	[image: image1.png]



	Caution

	[image: image2.png]



	Example

	[image: image3.png]



	Note

	[image: image4.png]



	Recommendation

	[image: image5.png]&





	Syntax

	[image: image6.png]



	External Process

	[image: image7.png]



	Business Process Alternative/Decision Choice


Typographic Conventions
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	Example text
	Words or characters that appear on the screen. These include field names, screen titles, pushbuttons as well as menu names, paths and options.

Cross-references to other documentation.

	Example text
	Emphasized words or phrases in body text, titles of graphics and tables.

	EXAMPLE TEXT
	Names of elements in the system. These include report names, program names, transaction codes, table names, and individual key words of a programming language, when surrounded by body text, for example, SELECT and INCLUDE.
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	Screen output. This includes file and directory names and their paths, messages, source code, names of variables and parameters as well as names of installation, upgrade and database tools.

	EXAMPLE TEXT
	Keys on the keyboard, for example, function keys (such as F2) or the ENTER key.

	Example text
	Exact user entry. These are words or characters that you enter in the system exactly as they appear in the documentation.

	<Example text>
	Variable user entry. Pointed brackets indicate that you replace these words and characters with appropriate entries.
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Promotion Management 

1 Purpose

From a sales-oriented perspective, promotions provide retailers with a key opportunity to differentiate and position their merchandise in a competitive, aggressively - priced environment. Promotions are run to reduce existing stock levels, boost sales, or test new products on the market. They are also a useful method of boosting the success of a company, particularly when margins become tighter. 

In the textiles industry, clearance sales promotions are the main method used to generate sales.

This component enables articles to be sold at a price lower than the standard price. Promotions are planned at company level and the data is sent to the participating stores when the promotion is announced. 

When planning a promotion, you have to take into account relevant factors, such as time periods, article quantities and prices, expected sales, and logistical units of measure. You can also compare data to previous promotions.

You can differentiate between promotions for the retail sector, which target anonymous end customers, and wholesale promotions, which offer special prices to known customers for whom customer master data already exists. 

In this way, promotional merchandise can be automatically distributed between the participating sites. You can include advertising texts and photos with the promotional articles. The range of functions for the promotion also includes the following options: 

· Promotion prices can be downloaded to POS for a defined validity period

· Special purchase and sales agreements can be assigned to promotions

· Topics and product catalogs can be assigned to promotions

· Different validity periods and vendors can be defined for participating stores

· Promotion dates can be announced to stores

· Promotion and normal stock can be valuated separately

· Promotion prices can be reverted to standard prices when a promotion has expired

· Promotions can be determined automatically when you create orders and purchase orders,

as well as in POS Inbound

· Analysis tools can be used

With these activities, promotion key figures (promotion sales, total number of goods receipts per vendor, order volume, actual quantity of goods received, sales, and order margin) are updated and then evaluated.

This documentation describes promotions for the wholesale industry, which offer special prices to known customers. In retail promotions, on the other hand, which target anonymous end customers, retailers are defined as end customers with their own customer master record. 

If customers are not also defined as sites, the planned quantity of promotional merchandise cannot be automatically allocated to participating customers, unlike in subsequent processing for retail promotions. 
The range of functions for wholesale promotions includes the following options: 

· Promotion prices can be activated for a price list that is assigned to a specific group of customers and that is valid for a specific period of time. Alternatively, prices can be activated for distribution chains.

· Special sales agreements can be assigned to specific promotions (promotional discounts for individual customers and articles, for example).

· Topics and product catalogs can be assigned to promotions

· Promotion and normal stock can be valuated separately

· Automatic promotion determination (numbers and prices) when sales orders are created.

· Promotion prices can be reverted to standard prices when a promotion has expired

· Using evaluation tools
You can evaluate the sales figures for a promotion from sales orders. Promotion evaluations for individual customers, however, are not included in the standard system.
2 Prerequisites

2.1 Version 1 - Retail

Use

· Define the sites participating in the promotion.
· Check your user parameters and default settings as follows:

Procedure

1. On the toolbar, choose Customize Local Layout (Alt+F12), and select Options…. In the dialog box Options screen, choose Interaction Design.
2. Choose Visualization 1, make sure the field: Show Keys within dropdown lists is selected.
3. Choose OK.
4. Access the transaction choosing the following navigation option:

	Toolbar menu
	System ( User Profile ( Own Data

	Transaction code
	SU3


5. On the Defaults tab, make the following entries:
	Field name
	Description
	User actions and values
	Note

	Decimal Notation
	
	1.234.567,89
	Fixed Values

	Date Format
	
	1 DD.MM.YYYY
	Fixed Values

	Start menu
	
	W10T
	Fixed Values


6. Save the entries.

7. You get the system message: Userxxxxx was saved.

In-Store Merchandise and Inventory Management - Displaying Promotions
For each user in the store that will be using the In-Store Merchandise and Inventory Management work center in the SAP Netweaver Business Client to display and change promotions, a customizing entry must be made in the Personalization Framework to link a user ID to the site (store).  If this entry was not made for your user ID during the installation of scope item 734 In-Store Merchandise and Inventory Management, then you must ask your System Administrator to perform the following steps:
	Transaction code
	SPRO

	IMG menu 
	Cross-Application Components ( General Application Functions ( Generic SAP Business Suite Functions ( Personalization ( Personalization Data: Collective Processing


1. On the Personalization Data: Collective Processing screen, make the following entries and choose Execute.
	Field name
	Description
	User action and values
	Comment

	Personalization Dialog
	
	DIA_LO_SRS
	

	User Name
	
	<Your User ID>
	You can enter a range of users

	Update Initial Data Also
	
	Select radio button
	


2. On the Personalization dialog: DIA_LO_SRS ( ) screen, make the following entries and choose Save.
	Field name
	Description
	User action and values
	Comment

	Site
	
	VZ01
	


2.2 Version 2 - Wholesale

· Valid price lists for promotional articles.
· Define the articles involved in the promotion.
· Choose the promotion type (price activation for the price list or distribution chain).
2.3 Overview of the Required Master Data

To execute the standard retail promotion, use the following master data:
	
	Fashion
	Hard goods
	Food

	Article 1
	PCS-01-ART144
	PCS-01-ART453
	PCS-01-ART331

	ARTICLE 2
	_
	PCS-01-ART454
	PCS-01-ART332

	Site
	VZ01
	VZ01
	VZ01

	Vendor 1
	PCS-V141
	PCS-V451
	PCS-V331

	Vendor 2
	PCS-V142
	PCS-V452
	PCS-V332


	
	Retail
	Wholesale

	Customer 1
	M001
	PCS-C302 (with price list)

	Customer 2
	M002
	PCS-C301 (without price list)

	Price List
	_
	P1


To execute the retail promotion in the price planning workbench, use the following data:
	
	Fashion
	Hard goods
	Food*

	Article 1
	PCS-01-ART114
	PCS-01-ART453
	_

	ARTICLE 2
	_
	PCS-01-ART454
	_

	Site
	VZ01
	VZ01
	_

	Vendor 1
	PCS-V111
	PCS-V451
	_

	Vendor 2
	PCS-V112
	PCS-V452
	_

	SITES
	M001
	M001
	_

	
	M002
	M002
	_

	
	M005
	M005
	_

	
	M007
	M007
	_


*not relevant for promotion in the price planning workbench
2.4 Roles 

Use

The following roles must have already been installed to test this scenario in the SAP NetWeaver Business Client (NWBC). The roles in this Business Process Documentation must be assigned to the users testing this scenario. You only need these roles if you are using the NWBC interface. You do not need these roles if you are using the standard SAP GUI.

Prerequisites

The business roles have been assigned to the user who is testing this scenario.
	Business role
	Technical name
	Process step

	Retail Promotion Planner
	SAP_NBPR_PROMOTION_RT_S
	Creating Standard Retail Promotion 

Creating Purchasing Conditions in the Promotion

Creating Discount

Creating Bonus Buy

Displaying Promotion
Changing Validity Period of the Promotion

Checking Promotion Sales PriceCarrying out Listing

Supply Source Determination

Activating Prices

Generating Allocation Table

Announcing Promotion

Prerequisites: Creating Promotion (in SAP ERP)

Subsequent Processing: Price Activation

Subsequent Processing: Allocation Table

Subsequent Processing: Announcement
Subsequent processing: Closing Confirmation of the Promotion in SAP ERP
Subsequent Processing: Activate Allocation Table

Creating Standard Retail promotion
Assigning Further Sales Agreements to a Promotion

Activating Prices

	Retail Masterdata Specialist
	SAP_NBPR_MASTERDATA_RT_S
	Creating Coupon



	Retail Pricing Manager 


	SAP_NBPR_PRICING_RT_S 
	Creating Article Grouping

Creating Bonus Buy

Creating Promotions  in the Price Planning Workbench

Step 3: Price Plan Approval

Step 4: Creation of Conditions

Step 5: Activation of the Price Plan

	Retail Markdown Planner
	SAP_NBPR_MARKDOWN_RT_S 
	Step 1: Creation of a Promotion Price Plan in the Price Planning Workbench

Selection of the Price Plan in the Tree

	NWBC role for In-Store MIM 
	SAP_NBPR_INSTORE_MIM_RT_S
	Displaying promotion and changing planned quantities in In-Store Merchandise and Inventory Management



	Retail Seasonal Purchaser


	SAP_NBPR_SEASONALBUYER_RT_S
	Delivering Merchandise to the Stores



	Retail Warehouse Manager

 
	SAP_NBPR_WAREHOUSE_RT_S
	Subsequent Processing in the Distribution Center



	Retail Store Manager

	SAP_NBPR_STOREMANAGER_RT_M
	Goods Receipt in the Stores (optional)

Creating Billing Document



	Retail Sales Person


	SAP_NBPR_SALESPERSON_S
	Creating Sales Order



	Retail Non-Seasonal Purchaser


	SAP_NBPR_NONSEASBUYER_RT_S
	Display Outbound Delivery 

	Retail Warehouse Manager


	SAP_NBPR_WAREHOUSE_RT_S
	Creating Delivery

Picking: Creating Transfer Order

Confirming Transfer Order and Post Goods Issue (optional)


3 Process Overview Table

	Process Step
	External Process Reference
	Business Condition
	Business Role
	Transaction Code
	Expected Results

	Creating promotions  (standard retail promotion
	
	
	Retail Promotion Planner
	WAK1
	

	Create additional conditions for the promotion
	
	
	Retail Promotion Planner
	WAK2
	

	Bonus Buy – Subsequent Processing
	
	
	
	WPMA
	

	Creating promotions  in the Price Planning Workbench
	
	
	Retail Promotion Planner
	WRF_PPW12
	

	Step 1: Creation of a promotion price plan in the price planning workbench
	
	
	Retail Promotion Planner
	WRF_PPW01
	

	Display Promotion
	
	
	Retail Promotion Planner
	WAK3
	

	
	
	
	
	
	

	Step 4: Creation of conditions
	
	
	Retail Promotion Planner
	WRF_PPW03
	

	Check promotion sales prices
	
	
	Retail Promotion Planner
	VKP2
	

	Step 5: Activation of the price plan
	
	
	Retail Promotion Planner
	WRF_PPW04
	

	Check status of promotion price plan
	
	
	Retail Promotion Planner
	WRF_PPW01
	

	Change validity period of the promotion
	
	
	Retail Promotion Planner
	WRF_PPW01
	

	Check extended validity period of the promotion
	
	
	Retail Promotion Planner
	VKP2
	

	Carrying Out Listing
	
	
	Retail Promotion Planner
	WAK5
	

	Supply Source Determination
	
	
	Retail Promotion Planner
	WAK5
	

	Activating Prices
	
	
	Retail Promotion Planner
	WAK5
	

	Generating Allocation Tables
	
	
	Retail Promotion Planner
	WAK5
	

	Announcing Promotion
	
	
	Retail Promotion Planner
	WAK5
	

	Check Promotion Sales Price
	
	
	Retail Promotion Planner
	VKP2
	

	Create Promotion in SAP ERP (In Store MIM)
	
	
	Retail Promotion Planner
	WAK1
	

	Subsequent Processing: Price activation
	
	
	Retail Promotion Planner
	WAK5
	

	Subsequent Processing: Allocation table
	
	
	Retail Promotion Planner
	WAK5
	

	Subsequent Processing: Announcement
	
	
	Retail Promotion Planner
	WAK5
	

	Display promotion in In Store MIM
	
	
	
	
	

	Change planned quantities within promotion in In Store MIM
	
	
	
	
	

	Closing confirmation of the promotion in SAP ERP
	
	
	Retail Promotion Planner
	WAK5
	

	Activate allocation table
	
	
	Retail Promotion Planner
	WAK5
	

	Delivering Merchandise to the Stores
	
	
	Retail Seasonal Purchaser
	WA08
	

	Subsequent Processing in the Distribution Center
	
	
	Retail Warehouse Specialist
	VL06O
	

	Goods Receipt in the Stores
	
	
	Retail Store Manager
	MB0A
	

	Creating Standard Retail Promotions 
	
	
	Retail Promotion Planner
	WAK1
	

	Assigning Further Sales Agreements to a Promotion
	
	
	Retail Promotion Planner
	WAK2
	

	Creating Sales Order
	
	
	Retail Sales Person
	VA01
	

	Creating Delivery
	
	
	Retail Warehouse Specialist
	VL01N
	

	Picking: Creating Transfer Order
	
	
	Retail Warehouse Specialist
	VL06P
	

	Display Outbound Delivery
	
	
	Retail Non-Seasonal Purchaser
	VL03N
	

	Creating Billing Document
	
	
	Retail Sales Person
	VF01
	


4 Business Processes
4.1 Version 1 - Retail

4.1.1 Creating Promotions
4.1.1.1 Creating Promotions (Standard Retail Promotion)
Use
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If a retail promotion is created using the standard retail promotion transaction, there is no link to the Price Planning Workbench.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Create

	Transaction code
	WAK1


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner
(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion ( Promotion ( Create promotion


2. On the Create promotion: Initial Screen, make the following entries and choose Enter.
	Field name
	Description
	User action and values
	Comment

	Promotion type
	
	0002
	Promotion of sales


3. On the Create promotion: Fast Entry Overview screen, make the following entries and choose Enter.
	Promotion description
	User-defined

	On sale from/to
	<Period>

	Sales ord. from
	<Period>; is automatically drawn from the sales validity period of the promotion

	Fast Entry tab

	Article
	PCS-01-ART144 (Fashion)

PCS-01-ART453 (Hard Goods)

PCS-01-ART331 (Food)
	-

PCS-01-ART454 (Hard Goods)

PCS-01-ART332 (Food)

	SUn
	PC

	Pld sales qty
	500
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If the article you entered for the promotion is already included in other promotions, you get the following warning message: Article is already included in other promotion(s) during sale period.
However, only one promotion price (for a condition type) can be valid for the material for the overlapping periods. If necessary, check the periods of the promotions concerned via transaction WAK14.

4. On the Create promotion: Fast Entry Overview screen, go to the Quantity planning tab make the following entries:

	Field name
	Description
	User action and values
	Comment

	Quantity planning tab

	Alloc. tbl qty
	
	500
	

	AUn
	
	PC
	

	Strategy
	
	0001
	Equal distribution


5. Go to the Price Planning tab.
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Sales Price / Purchase Price is displayed. The sales price can be changed to a user-defined promotion price.
6. Select your item rows and mark the column Sales Price.
7. Choose Mass Maint.
8. Make the following entries in the dialog message box of Price Adjustment:

	Field name
	Description
	User action and values
	Comment

	Percentage
	
	10
	

	+/- sign
	
	-
	(negative)

	Base
	
	select Standard sales prices
	


9. Choose Execute.

10. Choose the Site groups tab.

11. Choose Create Promo-Int..

12. On the Change Promotion: Local Site Groups screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Site Group
	
	Description can be modified user-defined
	

	Site Assignmnt

	Customer
	
	M001

M002
	The sites are assigned to the site group


13. Confirm your entries and choose Back.

14. Create another internal site group by choosing Create Promo-Int.On the Change Promotion: Local Site Groups screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Site Group
	
	Description can be modified user-defined
	

	Site Assignmnt

	Customer
	
	M005
M007
	


15. Confirm your entries and choose Back.

16. Choose Header data.
17. On the Create promotion: Promotion Header – Planning screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Purchasing organizational level

	Purchasing Org.
	
	1000
	

	Purch. grp
	
	100
	


18. Choose Enter.

19. Choose Back.
20. Choose Save.

21. You get the system message: Promotion <Promotion#>created.
22. Note the promotion number ___________.
23. Choose Back.
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Promotion-specific site groups do not refer to the classification system. They can only be created and used within the promotion. Site groups from the classification system can be used for all promotions. You can convert site groups from the classification system to promotion-specific site groups.

24. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.2 Additional Conditions for the Promotion

First you create a promotion (see 4.1.1.1 Creating promotions). Then you define the additional conditions (special purchasing conditions, free-goods discount, bonus buy, and so on.) via transaction WAK2 (change promotion).

4.1.1.2.1 Creating Purchasing Conditions in the Promotion

Use

Your vendor supports you in this promotion with special purchasing conditions, you create these directly in the promotion.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion( Promotion ( Change

	Transaction code
	WAK2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role 
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion ( Promotion ( Change Promotion


2. Enter the number of your promotion from 4.1.1.1.

3. Choose Fast entry.

4. Choose the tab Pricing conditions (purchasing).
5. Choose Create condition.

6. Double-click the condition type RA02 with the key combination Vendor.
7. On the Create Promo Discount % 1 Condition (RA02): Fast Entry screen make the following entries:

	Field name
	Description
	User action and values
	Comment

	Purch. Organization
	
	1000
	

	Vendor
	
	PCS-V141 (Fashion)

PCS-V451 (Hard Goods)

PCS-V331 (Food)
	

	Amount
	
	20
	

	Choose Enter
	
	
	

	Valid from …..Valid to
	
	is automatically drawn from the purchasing validities of the promotion
	


8. Save your entries.

9. You get the system message Promotion <Promotion#> saved.
10. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.2.2 Creating Discount

Use

You are celebrating a company anniversary. For that reason you allow a discount on certain material groups.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion( Promotion( Change

	Transaction code
	WAK2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion ( Promotion ( Change Promotion


2. Enter the number of your promotion from 4.1.1.1 and choose Fast entry.

3. Choose the Discounts tab.

4. Go to the Mdse catgries tab.

5. On the subscreen Mdse Catgries, make the following entries and choose Enter .
	Field name
	Description
	User action and values
	Comment

	Mer. cat.
	
	MC11441 (Fashion)

MC14501 (Hard Goods)

MC13302 (Food)
	

	% discnt
	
	5
	


6. Select the position and choose Activate discount.

7. Save your entries.
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The transmission of the promotion discounts to the POS system of the affected stores happens via the function Direct request for POS outbound (transaction WPMA). For detailed information please refer to 733 Store Connectivity.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.2.3 Creating Bonus Buy

Prerequisites

The articles you want to use within Bonus Buys must be created by the article maintenance of SAP Retail. Particularly EANs resp. UPCs must be specified for these articles.

Use

Bonus buy conditions are special conditions that only apply when certain prerequisites and requirements (defined by you) are met. You can grant discounts or free goods depending on a certain quantity of particular articles bought by a customer and if the discount will be granted once or several times for each purchase.

The set-up of the following bonus buy scenario will be described below: 
To further increase sales of articles we combine a promotion with a bonus buy in which a free good is granted upon the purchase of 4 items.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion( Promotion( Change

	Transaction code
	WAK2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion ( Promotion ( Change Promotion


2. Enter the number of your promotion from 4.1.1.1.

3. Choose Fast Entry.

4. Go to the Bonus Buy tab.

5. Choose Create bonus buy.

6. On the Create bonus buy screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Discount type
	
	BB04
	Bonus buy: fr. goods

	Bonus buy
	
	001
	Numeric designation required;
when using SAP POS integration you need to apply number range 001 to 250 for XI Value Mapping reasons

	Short text
	
	<Bonus Buy XX>
	


7. Choose Execute.

8. Choose the 3rd key combination Sales Org./Distr.Channel/Bonus Buy/Article/Sales Unit in the following message dialog box and choose Enter.

9. On the Create bonus buy screen, make the following entries and choose Enter.
	Field name
	Description
	User action and values
	Comment

	Condition is agreed for

	Single article
	
	Set the radio button.
	

	Key combination

	Sales Organization
	
	1000
	

	Distribution Channel
	
	10
	

	Valid From ….. To
	
	Is automatically drawn from the promotion data
	

	Article
	
	PCS-01-ART144001
PCS-01-ART453
PCS-01-ART332
	Fashion

Hard Goods

Food

	Sales unit
	
	PC
	

	Min.qty (indicates the minimum number of items to purchase)
	
	3
	

	For (indicates the total number of items to be purchased in the bonus buy)
	
	4
	

	UnitFG
	
	PC
	

	are free good (indicates the number of free items)
	
	1
	

	Prerequisites

	As multi-deal
	
	Set the radio button
	bonus buy type must be multi-deal when using SAP POS integration

	Article
	
	PCS-01-ART144001
PCS-01-ART453
PCS-01-ART332
	Fashion

Hard Goods

Food

	Number
	
	3
	

	Unit
	
	PC
	


10. Save your entries.

11. You get the system message: The condition records for the bonus buy have been saved.

12. Choose Back.
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The transmission of the bonus buy conditions to the POS system of the affected stores happens via function Direct request for POS outbound (transaction WPMA). 
For detailed information please refer to 733 Store Connectivity.

13. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.2.4 Creating Bonus Buy with Coupon
Coupons entitle customers to a bonus for purchasing merchandise. For example, buy two articles and get a third one free, or an extra 20% off for all articles of a particular merchandise category or if you spend more than 50 EUR  per sales receipt.

Coupons are treated as articles in SAP Retail. They have their own article master record (article type COUP).

If the coupon is good for a set amount on a particular article (such as 1 EUR off for a box of laundry detergent) and the coupon is scanned at the POS, it appears on the cash register receipt as a negative amount.

This process describes how to create a coupon. However, the bonus is only settled using a bonus buy which the coupon must be assigned to. The coupon data is transferred to the POS system at the same time as other bonus buy data (please refer to scope item 733 Store Connectivity).
Procedure
· Create coupon
· Create article grouping
· Create bonus buy
4.1.1.2.5 Creating Coupon
Use

You first have to create a coupon as an article to enable the related conditions to be considered for sales transactions in which the customer presents a coupon.

Procedure

1. Access the transaction using one of the following navigation options:

	SAP ECC menu 
	Logistics (Retailing (Master Data (Article Data (Article ( Create

	Transaction code
	MM41


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Masterdata Specialist
(SAP_NBPR_MASTERDATA_RT_S)

	Business role menu
	Master Data ( Article ( Article Master Data ( Create Article


2. On the Create Article (Initial Screen) screen, make the following entries and choose Enter.

	Field name
	Description
	User action and values
	Comment

	Article
	
	CouponXX
	

	Article type
	
	COUP Coupons
	

	Merchandise category
	
	MC13302
	

	Artl category
	
	00 Single article
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Only the Basic Data/Listing/POS views are now displayed.

3. Select all views.

4. Choose Enter. 

5. Confirm any warning messages that might appear. 
6. On the Create Article COUPONXX (Basic data) screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Description
	
	<Description>
	

	Base unit
	
	PC
	

	Coupon profile
	
	COUP
	


7. Choose Additional Data.
8. On the Additional GTINs tab, make the following entries and choose Enter:
	Field name
	Description
	User action and values
	Comment

	In the ‘Ct’ column, specify an internal EAN
	
	IE
	


9. Confirm the message The GTIN will be determined internally on the basis of the GTIN category with Enter.
10. Choose Main Data.
11. Choose Enter.
12. Switch to the Listing view and make the following entries:
	Field name
	Description
	User action and values
	Comment

	Listng Procedures 
	
	B1
	In Listing: store subscreen

	Listng Procedures 
	
	B1
	In Listing: distribution center subscreen

	Maint. assorts man.
	
	set indicator
	

	List Supplying Site
	
	delete indicator
	


13. Choose Execute Listing.
14. In the Copy Assortments for Article Assignments dialog box, choose Deselect All. Then highlight first assortment of Drinks & Canned Food only.
15. Choose Copy.

16. Choose Enter.

17. In the POS view, maintain the following entries:

	Field name
	Description
	User action and values
	Comment

	Language Key
	
	EN
	

	AUn
	
	PC
	

	Till rcpt texts for unit
	
	soft drink promotion
	


18. Save your entries.
19. You get the system message: Article <Article#> created.
20. Make a note of the article number_______________.
21. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.2.5.1 Creating Article Grouping
Use

All articles that can be considered in the bonus buy are included in the article grouping. Individual articles, merchandise categories, promotions, and layout areas can be defined as article groups.

Procedure

1. Access the transaction using one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Conditions /Arrangements ( Conditions: Sales ( Bonus Buy ( Article Grouping ( Create

	Transaction code
	VBG1


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Pricing Manager 

(SAP_NBPR_PRICING_RT_S )

	Business role menu
	Master Data ( Pricing ( Bonus Buy ( Create Article Grouping


2. In the Create Article Grouping screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Article grouping
	
	<ArtGroupXX>
	

	Description
	
	<user-defined>
	optional


3. Switch to the Merchandise category tab, make the following entries:
	Field name
	User action and values
	Comment

	Mer.catgy
	MC13302
	

	Number
	1
	

	Unit
	PC
	


4. Choose Save.

5. You get the system message: Article grouping successfully saved.

6. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.2.5.2 Creating Bonus Buy

Use

Bonus buy conditions can be created independently from a promotion.
This scenario describes a bonus buy in which 20% discount is granted upon presentation of a coupon for a minimum sales value of 10 EUR of articles from the article grouping. 

Procedure

1. Access the transaction using one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Conditions/Arrangements ( Conditions Sales ( Bonus Buy ( Bonus Buy  ( Create

	Transaction code
	VBK1


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Pricing Manager 

(SAP_NBPR_PRICING_RT_S )

	Business role menu
	Master Data ( Pricing ( Bonus Buy ( Create Bonus Buy


2. On the Create bonus buy screen, make the following entries:
	Field name
	User action and values
	Comment

	Discount type
	BB03
	Bonus buy: % disc.

	Bonus buy
	001
	Numeric designation required; when using SAP POS integration you need to apply number range 001 to 250 for XI value mapping reasons

	Description
	<Bonus Buy XX>
	


3. Choose Execute.

4. Choose the 3rd key combination in the following message dialog box and choose Enter.
5. On the Create bonus buy screen, make the following entries and choose Enter:
	Field name
	User action and values
	Comment

	Condition Is agreed for

	Article grouping
	Set the Radiobutton
	

	Key Combination

	Sales organization
	1000
	

	Distribution Channel
	10
	

	Valid From
	<Today’s date>
	

	to
	<Today’s date + 10 days>
	

	Grouping
	Grouping from 4.1.1.2.5.1
	

	% Discount
	20
	

	Req. minimum value
	10
	

	Prerequisites

	Article (coupon)
	Coupon no. From 4.1.1.2.5
	

	Number
	1
	

	Unit
	PC
	


6. Choose Save.

7. You get the system message: The condition records for the bonus buy have been saved.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.3 Creating Promotions in the Price Planning Workbench

Use

You can use the Price Planning Workbench (PPW) to plan price reductions in promotion management. To do so, you create a promotion price plan in the PPW. The system automatically generates a promotion in the background at the same time.
Promotion price plans still allow you to make certain changes, even if you have already triggered subsequent processing for the price plan. Post Processing is possible at any time until the promotion is finished.

Price changes and price activations can only be made in the price planning workbench. For all other subsequent actions see 4.1.2 Subsequent Processing.

Procedure

Step 1: Creation of a promotion price plan in the price planning workbench.
Step 2: Release of the price plan.
Step 3: Approve the price plan.
Step 4: Creation of conditions.
Step 5: Activation of the price plan.
Prerequisites

The execution of this scenario requires the installation of scope item 716 “Price and Revenue Management – Rule based markdown controlling”.
4.1.1.4 Step 1: Creation of a Promotion Price Plan in the Price Planning Workbench
Use

In this step you create and maintain a promotion price plan.
Procedure

1. Access the transaction choosing one of the following navigation options:
Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Price Plans ( Edit

	Transaction code
	WRF_PPW01


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Markdown Planner
(SAP_NBPR_MARKDOWN_RT_S )

	Business role menu
	Master Data ( Promotion via PPW ( PPW Execution ( Price Planning Workbench


2. Choose Price Plans and choose Promotions.
3. Create a new price plan by choosing Create New Price Plan.
4.1.1.4.1 Maintaining the General Header Data
Procedure

1. In the Price Planning Workbench: Create Promotion Price Plan screen, make the following entries on the Header Data – General tab and choose Enter.
	Field name
	User action and values
	Comment

	Document Data

	Description
	<Promotion Price Plan>
	

	Price Planning Type
	PPD1
	

	Validity Period

	Valid From
	For example:2nd  of the next month
	

	Valid To
	For example:10th of the next month
	

	Sales Data
	
	

	Sales Organization
	1000
	

	Distribution Channel
	10
	Store Sales


4.1.1.4.2 Maintaining Site Groups
Use

You can delete sites within a site groups in the promotion price plan until the subsequent processing begins. If you change the site groups when the subsequent processing has already been initiated, the system includes only changes for those articles which are still not processed.
Procedure

1. Maintain the site groups by selecting the Site Groups – Promotion tab.
2. Choose Create Internal Site Group.
3. On the Change Promotion Price Plan: Local Site Groups screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Site Group
	
	Description can be modified user-defined
	

	Site Assignmnt

	Customer
	
	M001

M002
	The sites are assigned to the site group


4. Confirm your entries and choose Back.
5. Create a second internal site group by choosing the Create Internal Site Group.
6. On the Change Promotion Price Plan: Local Site Groups screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Site Group
	
	Description can be modified user-defined
	

	Site Assignmnt

	Customer
	
	M005

M007
	The sites are assigned to the site group


7. Confirm your entries and choose Back.
8. Select all internal site groups and choose Add to Org. Set.
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You can also use site groups of the classification system in a promotion price plan. To use this site group in the organization set later on, you have to convert the site group into an internal site group. The internal site group can be changed without changing the site group of the classification system. This internal site group refers only to this promotion and can not be used in other promotions.

You can create a site group of the classification system via transaction WB60 with Class Type 030 (Site Grouping). In a second step you assign sites to the site group via transaction WB66.
Result

The Org-Set is generated with all site groups.
4.1.1.4.3 Checking Organization Sets
1. Select the Organization Sets tab.
2. This Organization Set has the type 02 Site Groups.
3. Select the row with the organization set.
4. Choose Detail View: Org.Levels, and the assigned site groups will be displayed.
5. Choose Cancel to continue.
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In promotion price plans you can have either an organization set from type Site Groups or Organization. When you choose Organization you can only assign one distribution chainl or several price lists (in general: price list has always an assignment to the distribution chain).
When you choose Site Groups, you can only assign site groups via the Site Groups - Promotion tab. The promotion Organization Set is always marked as default.
4.1.1.4.4 Article Selection
Use

Now you select your articles which will be included in the promotion price plan.
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As this scenario is based on the seasonal retail planning no food articles have been included.
1. Choose Select Articles in the worklist on the left hand side, to select your articles.
2. Make the following entries in the Select Article window:
	Field name
	Description
	User action and values

	Sales Organization
	
	1000
	

	Distribution Channel
	
	10
	

	Article (Hard Goods) ….to
	
	PCS-01-ART453
	PCS-01-ART454

	Article (Fashion) ….to
	
	PCS-01-ART114
	-


3. Choose Execute to get all articles.

4. Mark the folder Distribution Channel 1000 / 10 in the worklist on the left hand side, and choose Expand Complete Node.

5. You see all pricing articles from your generic articles or the selected single article.
6. Mark your article(s) and choose Copy to Work Area, to adopt the article(s) in the work area.
Result

The adopted article(s) is / are displayed in the work area.
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When the article you entered for the promotion is already included in other promotion price plans during the period you defined as a conflict time in your customizing, you get the following warning message: Article(s) …..with UoM PC is / are already contained in Promotion Price Plan …….
However, only one promotion price (for a condition type) can be valid for the material for the overlapping periods. If necessary, check the periods of the promotions concerned via transaction WAK14.
1. Check the data which is shown now.
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The fields that are displayed are defined in layouts. It is possible in general to change the layout (pushbutton select layout) and add some more fields, or to change the sequence of the fields.
Work Area – Detail

1. Select the first pricing article.
2. Choose Detail View w/Org. Levels.
( For each site group defined in the organizational set for this pricing article, one line is created.
3. Check the data that is displayed.
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In the detail view of the article you can display and change the calculated sales prices for the individual price activation levels. In a promotion price plan the following is possible:

· 1 distribution chain or

· several price lists or 

· several site groups
4. Choose Article Overview.
4.1.1.4.5 Changes in the Work – Area (overview)

Procedure

1. Mark your articles and choose Mass Change.
2. In the dialog box of Mass Changes make the following entries:

	Field name
	Description
	User action and values
	Comment

	Final Price and Price Point Group

	Chg. Final Price
	
	select
	

	Amount
	
	10
	

	Change Type

	Percentage Change
	
	select
	

	Base Price

	Curr. Final Price
	
	select
	

	Planned Sales Quantity

	Change Plan. Sales Qty
	
	Select
	

	Qty
	
	1000 PC
	


3. Confirm your data by choosing Execute.
4. Check that the final price changed as well as other price relevant fields.
4.1.1.4.6 Saving Price Plan
1. Save your price plan by choosing Save.
2. You get two messages that the system saves your price plan and that a standard retail promotion has been created automatically in the background.

System is saving price plan <price plan #>


Promotion <promotion #> created
3. Note the number of your price plan ___________.

4. Note the number of your promotion ___________.
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You can also check the promotion number in the tab Header – Promotion.

5. Look at the status of your price plan on the Header Data – General tab. The status should be now In Process.
4.1.1.4.7 Displaying Promotion

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu
	Logistics ( Retailing(  Master Data ( Retail Promotion ( Promotion ( Display

	Transaction code
	WAK3


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion ( Display promotion


2. On the Display promotion: Initial Screen, enter your promotion number and choose Enter.
3. All your articles (including all variants and not only the pricing articles) are displayed with the promotion sales price and the defined planned quantity.

4. Check the Site groups tab. Here you can see all assigned site groups participating in the promotion.

5. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.4.8 Selection of the Price Plan in the Tree
Procedure

1. Access the activity choosing one of the following navigation options:
Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Price Plans ( Edit

	Transaction code
	WRF_PPW01


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Markdown Planner 
(SAP_NBPR_MARKDOWN_RT_S)

	Business role menu
	Master Data ( Promotion via PPW ( PPW Execution (  Price Planning Workbench


2. In the worklist, on the left hand side, choose Promotions and change the selection to Price Plans.
3. Then choose Select Price Plans.

4. Confirm the following Select Price Plans dialog without any entry by choosing Execute.
5. Mark the folder Created by: <your user> in the worklist and choose Expand Complete Node to expand the price plan tree.

6. Your price plan is displayed under the node Promotions with the status In Process.
4.1.1.5 Step 2: Releasing of the Price Plan
Use

A price plan must be released to create afterwards the condition records for the sales prices. 

Procedure

1. Double-click your price plan and choose Display/Change.
2. Choose Release Price Plan.
3. Confirm the message of This action will set price plan to status ‘Released’’; changes will be updated. Do you want to continue? with Yes
4. You get two system messages Promotionxxsaved                 system is saving price planxxxxxxxxxx
5. Go to the Header Data – General tab.

6. The status of your price plan is Released.
7. In the worklist, on the left hand side, choose Refresh Display.
8. Your price plan is now displayed under the node Status Released.
9. Choose Back twice with the green arrow.

10. Continue with Step 4: Creation of conditions.
4.1.1.6 Step 3: Creation of Conditions
Use

After having successfully released a price plan, you can create the conditions. This happens via a report. Hence the relevant conditions are created for the articles in the price plan. The conditions are created for the organizational levels defined in the organization sets.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Price Plans ( Create Conditions

	Transaction code
	WRF_PPW03


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Pricing Manager 

(SAP_NBPR_PRICING_RT_S)

	Business role menu
	Master Data  (Promotion via PPW ( PPW Execution ( Price Plans: Create Conditions


2. On the Price Plans: Create Conditions screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Price Plan Selection Criteria

	Price Plan
	
	Enter your price plan number
	See 4.1.1.4.7

	Restrict Promotion Price Plans

	Future Period in Days
	
	change to 32 days
	


3. Choose Execute.
4. Take a look at the log by choosing Display Log.
5. Check in the Message Text column if the conditions have been created.
6. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.6.1 Checking Promotion Sales Prices
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Environment ( Price Overview

	Transaction code
	VKP2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner (SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data (Evaluations/Overview ( Price ( Display POS Conditions


2. On the Price Overview: Initial Screen, make the following entries:

	Field name
	User action and values
	Comment

	Selection criteria
	
	
	

	Article …… to
	PCS-01-ART453
	PCS-01-ART454
	Hard Goods

	
	PCS-01-ART114*
	
	Fashion

	Site …… to
	M001 M002, M005, M007
	
	Use the multiple selection

	Validity Period …. to
	< Period >
	< Period >
	

	Organizational Level Selection

	Display distribution chain and site/price list prices separately
	select
	
	

	Display

	List Group
	B
	
	Collective Article Display per Organizational Level
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IMPORTANT: If you work with generic articles you must enter * (asterisk) after the article number in order to get the price changes on variant level.

3. Choose Execute.
4. Choose Standard ( Promotion to see the promotion and the standard price in parallel.
5. Choose Next screen through the list until you can see the promotion sales price (VKA0) of your article(s) and the site group defined prices. Look after the sales prices on variant level too (generic articles).
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You can change the display of the prices by choosing ALV Grid Control.
6. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.1.7 Step 4: Activation of the Price Plan
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Price Plans ( Activate 

	Transaction code
	WRF_PPW04


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Pricing Manager 

(SAP_NBPR_PRICING_RT_S) 

	Business role menu
	Master Data ( Promotion via PPW ( PPW Execution ( Price Plans: Activate


2. On the Price Plans: Activate screen, enter your price plan number in the appropriate field.
3. Choose Execute.
4. Check the application log by choosing Display log.
5. Check in the Message Text column if your price plan has been successfully activated.
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With this report  stock changes are updated in the price plan as well.

6. Look at the status of your price plan using one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Price Plans ( Edit

	Transaction code
	WRF_PPW01


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Pricing Manager 

(SAP_NBPR_PRICING_RT_S )

	Business role menu
	Master Data ( Promotion via PPW( PPW Execution ( Price Planning Workbench


7. Choose the Select Price Plans button.
8. Confirm the following message dialog box with Execute.
9. Expand the node Price Plans until you find your price plan in the Promotions folder. The status should be Active.
4.1.1.7.1 Post Processing in the Promotion
Post Processing is only possible if the price plan is already partially active or active.

4.1.1.7.1.1 Changing Validity Period of the Promotion
1. Access the activity choosing one of the following navigation options:
Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Price Plans ( Edit

	Transaction code
	WRF_PPW01


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Pricing Manager 

(SAP_NBPR_PRICING_RT_S )

	Business role menu
	Master Data ( Promotion via PPW( PPW Execution ( Price Planning Workbench


2. On the Price Planning Workbench: Change screen, choose Price Plans.
3. Then choose Select Price Plans.
4. Confirm the following Select Price Plans dialog without any entry by choosing Execute.
5. Expand the node Price Plans until you find a promotion price plan with the status Active.
6. Double-click the price plan (or choose Copy to Work Area).

7. On the Site Groups – Promotion tab, change the validity period of the promotion for every site group as follows:
	Field name
	Description
	User action and values
	Comment

	(Sale) to
	
	30th of the next month
	


8. Choose Enter.
9. Choose Save.
10. You get two system messages:
System is saving price plan xxxxxxxxxx and Promotion xx saved.
11. Open a second system modus with Create a New Session to verify whether the validity of the promotion prices has been extended as well.
12. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Environment ( Price Overview

	Transaction code
	VKP2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role (name)
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Evaluations/Overview (Price ( Display POS Conditions


13. On the Price Overview: Initial’ Screen, make the following entries:
	Field name
	User action and values
	Comment

	Selection criteria
	
	
	

	Article …… to
	PCS-01-ART453
	PCS-01-ART454
	Hard Goods

	
	PCS-01-ART114*
	
	Fashion

	Site …… to
	M001, M002, M005, M007
	
	Use the multiple selection

	Validity Period …. to
	Period
	Period
	

	Organizational Level Selection

	Display distribution chain and site/price list prices separately
	select
	
	

	Display

	List Group
	A
	
	Collective Org. Lev. Display per Art.
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IMPORTANT: If you work with generic articles you must enter * (asterisk) after the article number in order to get the price changes on variant level.

14. Choose Execute.
15. Choose Next screen through the list until you see that the extended promotion period has been adopted for all articles and site groups. Look after the sales prices on variant level too (generic articles).
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You can change the display of the prices by choosingALV Grid Controll.

16. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.2 Subsequent Processing

Use

The subsequent processing is the same procedure for both kind of promotions . You can go directly from the price planning workbench to the retail promotion (WAK2). All subsequent processing (for example. Listing, generating allocation tables, and so on.) must be triggered from the retail promotion itself. If the retail promotion is created in the price planning workbench then you are only able to maintain the prices there.
If you create a promotion via the standard transaction of the retail promotion there is no connection to the price planning workbench.
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In practice you have large volumes of data. It is recommended that you do subsequent processing in the background. The following reports can be run in the background:

	For this function
	Use this Report
	Which is equivalent to transaction

	Listing (see 4.1.2.1)
	RWAKT220
	WAK18

	Supply Source Determination (see 4.1.2.2)
	RWAKT240
	WAK20

	Promotion price and discount activation (see 4.1.2.3)
	RWAKT200
	WAK16

	Announcements (see 4.1.2.5)
	RWAKT230
	WAK19

	Allocation (see 4.1.2.4)
	RWAKT210
	WAK17


These reports work the same way like online subsequent processing. They use existing settings within the promotion (for example, prices, price activation types, purchase price determination sequence, controls for generation of price conditions, allocation rules, announcement categories, and so on).
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You cannot run two different programs at the same time for the same article. However, you can set the programs up to run one after the other for an article.

In the following you find a demonstration of the manual subsequent processing.
4.1.2.1 Carrying out Listing

Use

The listing function for promotion subsequent processing leads to the creation of listing conditions valid for the merchandise in the stores. This determines which merchandise can be ordered and replenished within the period of the promotion.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Subseq. Processing

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online( Initial screen: Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	
	Promotion from 4.1.1.1 or 4.1.1.4.7


3. Choose Listing overview.

4. Choose Perform listing.

5. Confirm the message: No promotion modules available ( listing generated automatically, with Continue (Enter).
6. Confirm the message: Listing successfully generated with Continue (Enter).
7. Choose Save. You get the system message: Promotion xx saved.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.2.2 Supply Source Determination

Use

You can have the system suggest the best supplier for each article in a promotion.

Although considered part of subsequent processing, this is an optional feature which is not automatically initiated by the system, and can be used independently from the other subsequent processing functions.
Procedure
1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Subseq. Processing

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online ( Initial screen: Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	
	Promotion no. from 4.1.1.1 or 4.1.1.4.7


3. Choose Supply source determination.
4. Select item(s) and choose SS proposal.
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You get an overview of all internal and external supply sources for the article by choosing Supply Source Determination.
5. Choose Save.
6. You get the system message: Promotion saved.
4.1.2.3 Activating Prices

Use

In this step the prices for the standard retail promotion will be activated. For promotion created via PPW price activations can only be carried out in the price planning workbench (see 4.1.1.7 Step 4: Creation of Conditions).
Procedure
1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Subseq. Processing

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online ( Initial screen: Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Promotion
	
	
	Promotion no. from 4.1.1.1


3. Choose Price activation.
4. If necessary, confirm the information Caution! Promo. already started! Follow-on functions already in process by choosing Enter.

5. Select item(s) and choose Activate
6. Choose Display price calculation.
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The log of the sales price calculation is displayed and can be changed.

7. Choose Back.

8. Choose Save.

9. You get the system message: Promotion xx saved.
10. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.2.3.1 Generating Allocation Table

Use

You can simulate the allocation table before finally distributing the promotional goods to the stores (or distribution centers).

Procedure
1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Subseq. Processing

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner
(SAP_NBPR_PROMOTION_RT_S) 

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online ( Initial screen: Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	
	Promotion from 4.1.1.1


3. Choose Allocation table.
4. Select the article item(s) and choose Simulation.
5. Confirm the message dialog box Document lines: Display messages with Continue (Enter).

6. Choose Site Data..

[image: image31.png]



On the Site quantities tab, the planned allocated quantities per article and site is displayed (column Planned alloc. qty)
7. Choose Back.

8. Select the article item(s) and choose Rule/Strat.  to activate the allocation table.

9. In the message dialog box, enter 20 for GR Lead time in distribution center and choose Enter (Transfer).

10. Confirm the message: Document lines: Display messages with Continue (Enter).
11. Choose Save.

12. You get the system message: Promotion xx saved.
13. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.2.4 Announcing Promotion

Procedure
1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Subseq. Processing

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online ( Initial screen: Subseq. processing


2. On the ‘Promo. subsequent processing: Initial Screen’, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Promotion
	
	
	Promotion from 4.1.1.1 or 4.1.1.4.7


3. Choose Announcement.
4. If necessary, confirm the information Caution! Promo. already started! Follow-on functions already in process by choosing Enter.

5. Choose Send notification.
6. Select the promotion number and choose Select Subtree +/-  by clicking the right mouse button.
7. Choose Notification.
8. Confirm the message: Document lines: Display messages with Continue (Enter).
9. Choose Back.

10. Choose Save.

11. You get the system message: Promotion xx saved.
12. Choose Back.
13. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.2.5 Checking Promotion Sales Price

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Price Planning ( Environment ( Price Overview

	Transaction code
	VKP2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner 
(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Evaluations/Overview ( Price ( Display POS Conditions


2. On the Price Overview: Initial Screen, make the following entries:

	Field name
	User action and values
	Comment

	Selection criteria

	Article …… to
	PCS-01-ART144
	-
	Fashion

	
	PCS-01-ART453
	PCS-01-ART454
	Hard Goods

	
	PCS-01-ART331
	PCS-01-ART332
	Food

	Sales Organization
	1000
	
	

	Distribution Channel
	10
	
	

	Site …… to
	M001, M002, M005, M007
	
	Use the multiple selection

	Validity Period …. to
	<Period>
	<Period>
	

	Organizational Level Selection

	Display distribution chain and site/price list prices separately
	select
	
	

	Display

	List Group
	A
	
	Collective Org. Lev. Display per Art.


3. Choose Execute.

4. Scroll through the list until you can see the promotion sales price (VKA0) of your article(s) and the site group defined prices. Look after the sales prices on variant level too (generic articles).
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You can change the display of the prices by choosing ALV Grid Control 
5. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.3 Standard Retail Promotion – In-Store Merchandise and Inventory Management
The execution of this scenario requires the installation of scope item 734 In-Store Merchandise and Inventory Management.
This function makes store-specific display and confirmation of promotions possible in the In-Store Merchandise and Inventory Management work center of the Netweaver Business Client. It has the following tasks:

· Providing information about existing promotions for a store

· Sending notification of requested promotion quantities

Your enterprise must work with promotions, and the corresponding setting must be maintained in customizing.

With this function you can see a list of promotions that have been assigned to your store. You can see the corresponding items or detailed data for each of these promotions. You can confirm the desired quantity and send it back to the central SAP system if the sending of quantity requests is allowed for a promotion.
4.1.3.1 Prerequisites: Change Article Master Data
Make certain that in the article master; the flag for the supply source is set at 4, so that you can order this article from the distribution center before from external vendor. 

Procedure

1. Access the activity using one of the following navigation options:
Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics (Retailing (Master Data (Article Data (Article ( Change

	Transaction code
	MM42


Option 2: NetWeaver Business Client (SAP NWBC) via Business Role 

	Business role (name)
	Purchaser
(SAP_NBPR_SEASONALBUYER_RT_S)

	Business role menu
	Purchasing ( Seasonal Purchasing Management  ( Item Management ( Change Article


2. On the Change Article (Initial Screen), make the following entries:

	Field name
	Description
	User action and values
	Comment

	Article
	
	PCS-01-POS147

PCS-01-POS148 (Fashion)

PCS-01-POS411

PCS-01-POS412
(Hard goods)

PCS-01-POS321

PCS-01-POS322
 (Food)
	


3. Select the Logistics: Store view.

4. Choose Enter.
5. In Supply source, enter 4.

6. Choose Save.
7. Ignore the message and choose Enter.
4.1.3.2 Prerequisites: Creating Promotion (in SAP ERP)

Use

Create a promotion in SAP ERP in order to understand the possibilities of quantity processing in Store. Here, a promotion with quantity confirmation is created. The promotion without quantity confirmation will not be dealt with further here, since in this case no change to the proposed quantity is possible in In Store MIM. 

For fashion articles only:

If the reference promotion PCS-AK-01 is used you will see on the initial screen that the generic articles are broken down and the planned quantity is allocated to the variants. You can modify the quantities of the variants as you like.

In this example promotion type SA02 is used. This promotion type allows the notification of requested quantities in In Store MIM.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu
	Logistics ( Retailing ( Master data ( Retail Promotion ( Promotion ( Create 

	Transaction code
	WAK1


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion ( Create Promotion


2. On the Create Promotion: Initial Screen, make the following entries and Choose Fast Entry:

	Field name
	Description
	User action and values
	Comment

	Promotion type 
	
	SA02
	Promotion notification with request

	Ref. promo.
	
	PCS-AK-01 (Fashion)

PCS-AK-04 (Hard Goods)

PCS-AK-03 (Food)
	


3. On the Create Promotion: Copy Promotion screen, make the following entries and choose Fast entry.
	Field name
	Description
	User action and values
	Comment

	SP currency 
	
	EUR
	

	On sale from ………..to
	
	1 week from today     to 

3 weeks from today
	

	Copy contents
	
	
	

	Plnnd pur. pr.
	
	select
	

	PlnndSalesPr.
	
	select
	

	PlndSalesVol
	
	select
	

	Site groups
	
	select
	


4. On the Create Promotion: Fast Entry Overview screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	
	

	Promo description
	
	< description>
	


5. On the Price planning tab, purchase and sales price are displayed and the sales price can be changed.

6. On the Quantity planning tab, the planned promotion quantities are shown and can be changed.

7. Choose Select All.

8. Select the column Alloc. tbl qty.

9. Choose Mass Maint. .

10. On the Mass Maintenance: Allocation Quantity screen, make the following entries and choose Execute:
	Field name
	Description
	User action and values
	Comment

	Adjustment

	+/- sign
	
	+
	

	Base: Planned sales qty.
	
	select
	

	Allocation unit

	Promotion sales unit
	
	select
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Step 11~14 are for fashion only!

11. Deselect the generic articles.

12. Choose  Variant Matrix.
13. Choose Back.
14. On the Site groups tab, the row for the site group from the reference promotion is shown.
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You can add further site groups by choosing Create Promo-Int.to Create Internal Site Group.

15. Choose Save.
16. You get the system message: Promotion ... created.

17. Note the promotion number___________.

18. Choose Back.
19. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.3.3 Subsequent Processing: Price Activation
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu
	Logistics ( Retailing ( Master data ( Retail Promotion ( Promotion ( Subseq. Processing 

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online  ( Initial Screen – Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Promotion
	
	Promotion no. from 4.1.3.1
	


3. Choose Price activation
4. Select all items.

5. Choose Activate.
6. In the Supply Source Check message dialog box, choose Autom. SS determin.
7. Choose Background price calc.
8. Save your entries.
9. You get the system message: Promotion 1xxxxxxxx saved.

10. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.3.4 Subsequent Processing: Allocation Table
Use

Within the promotion, you enter on site level how the planned sales quantities will be allocated among the stores. The stores can check the allocated quantities in In Store MIM.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu
	Logistics ( Retailing ( Master data ( Retail Promotion ( Promotion ( Subseq. Processing 

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online ( Initial Screen – Subseq. Processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	Promotion no. from 4.1.3.1
	


3. Choose Allocation table
4. Select all items.

5. Choose Site data.
6. Choose the Site quantities tab.

7. Place the cursor on site M004.
8. Choose Distribute qty evenly for Pld sales qty and Plnd alloc. qty.
9. Step 10~12 are for fashion only!
10. Select site M004.

11. Choose Variant matrix.
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The planned allocated quantity is displayed on article variant level for site M004.

12. Choose Back.
13. Select the next article in the left column.

14. Rerun the allocation of the quantities for this article (step 6~12).
15. After having processed the last article, choose Site groups.
16. On Promo. subsequent processing:Site Groups Overview screen, choose Save.
17. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.3.5 Subsequent Processing: Announcement

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu 
	Logistics ( Retailing ( Master data ( Retail Promotion ( Promotion ( Subsequent processing 

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online  ( Initial Screen – Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Promotion
	
	Promotion no. from 4.1.3.1
	


3. Choose Announcement.
4. Choose Send notification (shift+F6).
5. Select the promotion number and choose Select Subtree +/-  by clicking the right mouse button.

6. Choose Notification.
7. Confirm the message: Number OK: XX with Continue (Enter).
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The confirmed amount depends on the amount of promotion articles used. For fashion articles, it is higher because of the amount of variants.

8. Choose Back.
9. Choose Save.

10. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.3.6 Displaying promotion and changing planned quantities in In-Store Merchandise and Inventory Management
Prerequisite

During this step you will be required to set up the personalization framework. 
1. Access the tranction choosing one of the following navigation options:

	Transaction code 
	FPB_MAINTAIN_PERS_M

	IMG menu
	IMG ( Cross Application Components( General Application Functions ( Generic SAP Business Suite Funcitons ( Personalization ( Personalization Data: Collective Procesing


2. On the Personalization Data: Collective Processing screen, make the following entries:

	Field name
	Description
	User actions and values
	Comment

	Personalization Dialog
	
	DIA_LO_SRS
	

	User Name
	
	<User id>
	


3. Choose Update Input Data Only option.

4. Choose Execute.

5. Enter site (M004)
6. Choose Save.

7. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
Use

Now display the data of the promotion created above in SAP ERP.

The head office doesn’t need to inform the stores anymore about the promotion details in writing or by IDOC (Promotion announcement).

Here, you change the proposed quantity of the allocation to your requested quantity for each item. 

Changes can be made provided that the notification date has not passed. It is not necessary for the store to notify the central office of its requested quantity in writing or by IDOC. In addition, it is easy to change requested quantities in a store and thereby adjust to changes in planning data. 
Procedure
1. Access the transaction choosing the following navigation option: 

SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	NWBC role for In-Store MIM 
(SAP_NBPR_INSTORE_MIM_RT_S)

	Business role menu
	In-Store Merchandise and Inventory Management ( Promotions


2. Under the section Promotion – Ongoing Promotions, directly click the promotion from step 4.1.3.1. 
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On this screen, all promotions running during the given time period with promotion type SA02 are shown. You can select one of them to display the details about a promotion.

3. Enter a value in field “Requested Quantity”.
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Enter your requested quantity per item. Accept the proposed quantity or enter another quantity. The requested quantity field for each item must be filled or the item will not be considered.

4. Choose Save.
5. You get the system message: Requested quantity for promotion1xxxxxxxx successfully posted.
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If you have not yet confirmed all quantities, you can open the promotion again later on and confirm any missing items. However, this can no longer be done once the notification date has passed.
6. Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.1.3.7 Subsequent processing: Closing Confirmation of the Promotion in SAP ERP
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu 
	Logistics ( Retailing ( Master data ( Retail Promotion ( Promotion ( Subseq. Processing 

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online ( Initial Screen – Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries: 

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	Promotion no. from 4.1.3.1
	


3. Choose Announcement.
4. Select Site group item.

5. Choose Close confirmation.
6. Select Site group item(s) and choose Select Subtree +/-  by clicking the right mouse button.

7. Choose Close confirmation.
8. Confirm the following message popup with Continue (Enter).
9. Choose Back.
10. Choose Save..
11. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).

4.1.3.8 Subsequent Processing: Activate Allocation Table

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu 
	Logistics ( Retailing ( Master data ( Retail Promotion ( Promotion ( Subseq. Processing

	Transaction code
	WAK5


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion Subsequent Processing ( Online  ( Initial Screen – Subseq. processing


2. On the Promo. subsequent processing: Initial Screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	Promotion no. from 4.1.3.1
	


3. Choose Allocation table.
4. Choose Header Data.
5. In the field of Purch. grp, enter 100.

6. Choose Back.
7. On the Promo. subsequent processing: Activate Allocation Table  screen, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Item category
	
	G

J
	for Article 1

for Article 2


8. Select all items.

9. Choose Site qty.
10. In the following message dialog box, in GR lead time in distribution center, enter 1 and confirm with Enter.
11. Confirm the message: Allocation table xx: A total of xxxx x items were allocated.

12. Note the allocation table number____________.

13. Choose Save.
14. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).

4.1.4 Delivering Merchandise to the Stores

Use

In this step you can use the allocation table created for the promotion to generate a delivery as a follow-on document.
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If you run several promotions use program RWWGENFB (transaction WA08) to generate follow-on documents. You can schedule follow-on document generation as a regular job.
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Purchasing ( Allocation ( Allocation table ( Create follow-on documents

	Transaction code
	WA08


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role (name)
	Retail Seasonal Purchaser

(SAP_NBPR_SEASONALBUYER_RT_S)

	Business role menu
	Purchasing ( Seasonal Purchase Management ( Allocation ( Generate Alloc. Table Follow-On Docs


2. On the Follow - On Document Generation Allocation Table screen, select Deliveries.

3. On the General Criteria  tab, make the following entries:

	Field name
	Description
	User action and values
	Comment

	Promotion
	
	Choose F4 for help and select the promotion number
	Promotion number from4.1.3.1

	Latest Generation Date
	
	
	blank


4. Choose Execute.
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Allocation table items are displayed and can be selected or deselected.
5. Choose Generate Documents.
6. To review the follow-on documents, double-click the delivery number of the site in the column Deliveries.
7. Note the delivery number _______________________.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).

4.1.5 Subsequent Processing in the Distribution Center
Use

You can use the outbound delivery monitor to pick the deliveries, create and acknowledge transfer orders, as well as post the goods issue.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu
	Logistics ( Retailing ( Merchandise Logistics  ( Logistics Execution ( Outbound Process  ( Goods Issue for Outbound Delivery ( Outbound Delivery  ( Lists and Logs ( Outbound Delivery Monitor

	Transaction code
	VL06O


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Warehouse Manager

 (SAP_NBPR_WAREHOUSE_RT_S)

	Business role menu
	Warehouse Management ( Shipping ( Outbound Delivery Monitor


2. On the Outbound Delivery Monitor screen, choose For Picking.
3. On the Outbound Deliveries for Picking screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Shipping Point/Receiving Pt
	
	VS01
	

	Picking Date from…to
	
	blank
	


4. Choose Execute.
5. Select the generated document(s) and choose TO in Background Create Transfer Order in Background.
6. You get a message dialog box: Transfer Order for Picking: Set Parameters.
7. In the field of Adopt Pick Quantity, enter 2 and choose Continue (Enter).
8. You get the system message: WM-TO: 1 deliveries successful, 0 with errors, 0 not relevant.
9. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).

[image: image42.png]



By selecting parameter 2 the transfer order will be automatically confirmed and goods movement will be posted. To double-check the status of the Outbound Delivery go to T-Code VL03N ( Status Overview.

4.1.6 Goods Receipt in the Stores (optional)
Use

A delivery has been generated for each store. You can now post the goods receipts to the stores with reference to the delivery.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Merchandise Logistics ( Inventory Management  ( Goods Movement ( Goods Receipt ( For Purchase Order ( PO Number Unknown

	Transaction code
	MB0A


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Store Manager
(SAP_NBPR_STOREMANAGER_RT_M)

	Business role menu
	In-store Inventory Management ( Receiving with and without Reference Document ( Post Goods Receipt for other Reference


2. On the Goods Receipt - PO Unknown: Initial Screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Document Date
	
	Date
	

	Posting Date
	
	Date
	

	Defaults for Document Items

	Movement Type
	
	101
	Goods receipt for purchase order into warehouse/stores

	Site
	
	M004
	

	Stor. Location
	
	1000
	

	GR/GI Slip

	Indiv. Slip w. Inspect. Text
	
	Select
	

	Find POs for Preceding Document

	Delivery
	
	Delivery number from 4.1.4 (Delivering Merchandise to the Stores of site M004)
	


3. Choose Enter.
4. If necessary, select (or deselect) the goods receipt item.
5. Choose Adopt + Details.
6. Choose Post.
7. You get the system message: Document …. posted.
8. Repeat the procedure for every site.
9. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).

4.1.7 Evaluations

Use

You can use a connected BW system to run evaluations in order to gain an overview about your promotions. Another option is to evaluate several promotions with reference to a Higher-Level Promotion.

4.2 Version 2 - Wholesale

4.2.1 Creating Promotions 
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Create

	Transaction code
	WAK1


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion ( Create promotion


2. On the Create promotion: Initial Screen, make the following entries and choose Enter.
	Field name
	Description
	User action and values

	Promotion type
	Whols.prom.pricelist

Whols.promo d.chain
	0006 or

0005


3. On the Create promotion: Fast Entry Overview screen, make the following entries:

	Field name
	User action and values

	Promotion description
	user-defined; for example. Fashion Promotion

	On Sale from/to
	<today’s date + X days later>

	
	Choose Enter.

	Sales ord. from
	<Period>; is automatically drawn from the sales validity period of the promotion

	Fast Entry tab
	

	Article
	PCS-01-ART144 (Fashion)

PCS-01-ART421 (Hard Goods)

PCS-01-ART331 (Food)
	-

PCS-01-ART422 (Hard Goods)

PCS-01-ART332 (Food)

	SUn
	PC

	Pld sales qty
	500
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If the article entered for the promotion is already included in other promotions you get the following warning message: Article is already included in other promotion(s) during sale period.
However, only one promotion price (for a condition type) can be valid for the material for the overlapping periods. If necessary, check the periods of the promotions concerned via transaction WAK14.

4. Go to the Price planning tab. 
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The Sales Price as well as the Purchase Price is displayed. The sales price can be changed.
5. Choose Save.
6. You get the system message: Promotion 2xxxxxxxx created.
7. Note the promotion number/description ________________.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.2.2 Assigning Further Sales Agreements to a Promotion

Use

You cannot assign sales agreements to a promotion until you have created the promotion.
Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Master Data ( Retail Promotion ( Promotion ( Change

	Transaction code
	WAK2


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Promotion Planner

(SAP_NBPR_PROMOTION_RT_S)

	Business role menu
	Master Data ( Promotion ( Change promotion


2. On the Change promotion: Initial Screen, make the following entries and choose Enter.
	Field name
	Description
	User action and values
	Comment

	Promotion 
	
	Promotion from 4.2.1 „Creating Promotion“
	


3. On the SP conditions tab, choose Create condition.
4. In the dialog box, double-click condition type KA00 Sales deal.
5. On the Create Sales deal Condition (KA00): Fast Entry screen, make the following entries and choose Enter afterwards:

	Field name
	Description
	User action and values
	Comment

	Sales Organization
	
	1000
	

	Distribution channel
	
	20
	

	Customer
	
	<Customer>
	PCS-C301or
PCS-C302 

	Article
	
	PCS-01-ART144 (Fashion)

PCS-01-ART421

PCS-01-ART422 (Hardgoods)

PCS-01-ART331

PCS-01-ART332
(Food)
	

	Amount
	
	25
	


6. Choose Save.
7. You get the system message: Promotion 2xxxxxxxx saved.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).

4.2.3 Creating Sales Order

Use

In this step, you transfer the promotion discount to the customer within a sales order. Subsequent processing for the sales order involves outbound delivery and billing. The entire document chain is recorded in the document flow and matches the history.
For detailed information about sales order processing, see the documentation for sales order processing.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu
	Logistics ( Retailing ( Sales ( Sales Order ( Order ( Create

	Transaction code
	VA01


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Sales Person

(SAP_NBPR_SALESPERSON_S)

	Business role menu
	Sales ( Sales Order ( Sales Order Processing ( Create Sales Order


2. On the Create Sales Order: Initial Screen, make the following entries and choose Enter:
	Field name
	Description
	User action and values
	Comment

	Order Type
	
	OR
	

	Sales Organization
	
	1000
	

	Distribution Channel
	
	20
	


3. On the Create Standard order: Overview screen, make the following entries and choose Enter:
	Field name
	Description
	User action and values
	Comment

	Sold-to party
	
	<Customer>
	PCS-C301

Or
PCS-C302 

	PO number (of the customer)
	
	Any
	This is the order number that the customers themselves use which means that it can be chosen freely.

	PO date
	
	Date
	


4. On the Sales tab, make the following entries and choose Enter:
	
	Article
	Order quantity

	FASHION
	PCS-01-ART144
	-
	100 PC

	HARD GOODS
	PCS-01-ART421
	PCS-01-ART422
	100 PC

	FOOD
	PCS-01-ART331
	PCS-01-ART332
	100 PC
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For Fashion you will also need to maintain the variant matrix.
5. Select item(s).

6. Choose Item conditions.
7. Choose Analysis.
8. Choose on the left hand side condition type KA00 Sales deal and check on the upper right-hand side of the screen if a condition record has been found.

9. Choose Back twice.
10. Choose Save.
11. You get the system message: Standard order xx has been saved. 
12. Make a note of the order number ___________________. 
13. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
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The following steps are not part of the core process. They are simply carried out to ensure that the documents in the system are complete.
4.2.4 Creating Delivery
Use

When creating a single delivery, you generate a delivery for your standard order. Only order items that are due for delivery are included. You can also make MRP-relevant changes to the delivery if this is required for shipping reasons.

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)

	SAP ECC menu 
	Logistics ( Retailing ( Merchandise Logistics ( Logistics Execution ( Outbound Process ( Goods Issue for Outbound Delivery ( Outbound Delivery ( Create ( Single Document ( With Reference to Sales Order

	Transaction code
	VL01N


2. On the Create Outbound Delivery with Order Reference screen, make the following entries and choose Enter.
	Field name
	Description
	User action and values
	Comment

	Shipping point
	
	VS01
	

	Sales order data

	Selection date
	
	Date
	at least 1 day after posting date

	Order
	
	Order number from 4.2..4 “Creating Sales Order”
	


3. Choose Enter.

4. Choose Save.
5. You get the system message: Delivery 8xxxxxx has been saved. 
6. Make a note of the delivery number ___________________.
7. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Warehouse Manager

 (SAP_NBPR_WAREHOUSE_RT_S)

	Business role menu
	Warehouse Management ( Shipping


1. Choose the tab page All Sales Orders Due for Delivery.

2. Make the following entries and choose Apply (refresh the current query if necessary):

	Field name
	Description
	User action and values
	Comment

	Shipping Point/Receiving Pt:
	
	<shipping point>
	VS01


3. Choose the Sales Order which you have created in 4.2.4 and choose Creation Delivery.

4. The system issues the message Returns Delivery 8xxxxxxx has been saved.
5. Make a note of the delivery number ___________________.
6. Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.2.5 Picking: Creating Transfer Order

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Merchandise Logistics ( Logistics Execution ( Outbound Process ( Goods Issue for Outbound Delivery ( Picking ( Create Transfer Order ( Via Outbound Delivery Monitor

	Transaction code
	VL06P


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role
	Retail Warehouse Manager

 (SAP_NBPR_WAREHOUSE_RT_S)

	Business role menu
	Warehouse Management ( Warehousing - Outbound ( List of Outbound Dlvs for Picking


2. On the Outbound Deliveries for Picking screen, make the following entries:
	Field name
	Description
	User action and values
	Comment

	Organizat.Data

	Shipping Point/Receiving Pt
	
	VS01
	

	Time Data

	Picking Date
	
	'Date' to 'Date'
	

	Picking Data

	Both Picking Types
	
	select
	

	Check at Item Level
	
	select
	

	Output Proposal

	Picking list
	
	EK00
	

	Output Type
	
	LD00
	


3. Choose Execute.

4. On the Day’s Workload for Picking screen, select the delivery and choose TO in Background..
5. You get a message dialog box Transfer Order for Picking : Set Parameters.
6. In the field of Adopt Pick Quantity, enter 2 and choose Continue (Enter).
7. You get the system message: WM-TO: <#> deliveries successful, 0 with errors, 0 not relevant.
8. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
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By selecting parameter 2 the transfer ordered will be automatically confirmed and goods movement will be posted. To double-check the status of the Outbound Delivery go to T-Code VL03N ( Status Overview. 
4.2.6 Creating Billing Document

Procedure

1. Access the transaction choosing one of the following navigation options:

Option 1: SAP Graphical User Interface (SAP GUI)
	SAP ECC menu 
	Logistics ( Retailing ( Merchandise Logistics ( Logistics Execution ( Outbound Process ( Goods Issue for Outbound Delivery ( Billing ( Billing Document ( Create

	Transaction code
	VF01


Option 2: SAP NetWeaver Business Client (SAP NWBC) via Business Role
	Business role 
	Retail Store Manager
(SAP_NBPR_STOREMANAGER_RT_M)

	Business role menu
	Invoicing and RTV ( Invoice Management ( Create Billing Doc.


2. On the Create Billing document screen, make the following entries and choose Execute:
	Field name
	Description
	User action and values
	Comment

	Docs to be processed

	Document
	
	Delivery number from 4.2.5 “Creating Delivery”
	


3. Choose Save.
4. You get the system message: Document 9xxxxxxx has been saved. 
5. Make a note of the document number____________.
6. Choose Back (F3) to the SAP Easy Access screen (SAP GUI).
Or 

Choose Exit (Shift+F3) and confirm the Business client message with Yes to return to SAP Home (SAP NetWeaver Business Client).
4.2.7 Evaluations

Use

You can use a connected BW system to run evaluations in order to gain an overview about your promotions. Another option is to evaluate several promotions with reference to a Higher-Level promotion.
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