                                                         Sachin Srivastava 
          
E-Mail: sachin.mbablr@gmail.com
                 
                                  
Phone No.: +91-9310334465 
Address -57/a, Hasanpur, IP Extension, New Delhi-110092  

Objective:
A challenging and performance-oriented managerial post to synergize my skills with the organizational requirements and translate potential into superlative performance.
Professional Synopsis

· A young and dynamic Professional with over seven years of extensive cross-functional experience in Credit card, Telecom Industry and Wood Machinery, successfully and consistently delivering the responsibilities of Revenue Generation, Profitability, Market Share and Customer Satisfaction, currently spearheading as Manager- Sales & Marketing with Liven Impex, Delhi.
· Academically proficient with Masters in Business Administration specializing in Marketing from MVJ College of engineering, Bangalore Preceded by Master of Science and bachelor of science; determined to carve a niche in the field of Sales & Marketing.
· Competent and diligent with capability to handle a wide range of assignments ranging from Direct Sales, Channel Sales, Business Development, Strategic Planning, and complete range of Sales activities.
· A strong team leader/ player, training, guiding and motivating teams of professionals towards maximum productivity with exceptional consensus building, negotiation and interpersonal skills, analytical mind and comprehensive problem detection/ solving abilities.

· Dynamic go-getter with outstanding success in building and maintain relationships with key corporate decision      makers.
Skill Set

· Driving Business growth through identification of new market segments for attainment target with a view to optimize revenue.

· Forecasting sales target and executing them in a given timeframe thereby enhancing exiting clientele.
· Developing and appointing new business partners to expand product reach in market.

· Effectuating sales promotional activities for brand building and market development.

· Conceptualizing new models in order to eliminate the defects in the old models.
Employment Details
April’ 2013- Present: Liven Impex (Wood working Machine Manufacturing) New Delhi

Sales Manager

Reporting to Senior Manager

To be the part of a dynamic sales person in the wood machine industry like wood cutting machine, automatic edge banding machine, pressing machine, CNC machines, PLC based Post forming machine etc. through direct sales with Architects, Builders and Interiors company, and also deals with Channel Sales partner and distributors, getting leads from them to close sales where my skills in communication, negotiation, and networking could be utilized to generate revenue by building strong and profitable customer relationships.

Responsibilities

· Achieving assigned revenue goals by establishing new customer relationships and maintaining and growing existing accounts across India.

· Maintaining knowledge of competitor’s products and explaining to the customers the advantage of our products and services over competitors’ services through face to face interaction and presentations and maintaining relationships with existing accounts to build additional business.

· Managing the proper use of all corporate resources.

· Managing the territory on a daily basis by canvassing for new business.

· Maintaining Client relationship management with all major accounts for customer retention and identifying opportunities to up-sell.
July’ 2012- March’ 2013: Clay Telecom, Bangalore.

Sr. Executive- Business Development

Reporting to Business Development Manager

Responsibilities

· Cold calling to arrange meetings with potential customers to prospect for new business.

· Identifies business opportunities by identifying prospects and evaluating their position in the industry; researching and analyzing sales options.

· Provide customers with quotations

· Negotiate the terms of an agreement and close sales.

· Maintaining relationships with clients by providing support, information, and guidance; researching and recommending new opportunities; recommending profit and service improvements.

Oct’ 2009- June’ 2012: SBI Card, Bangalore.

Relationship Manager

Reporting to Sales Manager

Responsibilities
· Systematically targeted MNC companies, Government Sector and Colleges to generate leads for bulk sales.

· Finding new potential customers (doing cold call), collection of data from various sources.

· Disciplined and well organized to go about sale execution in a systematic manner. Have the ability to convert potential into committed sale.

· Creating Network with HR of different companies for getting helpdesk in their company.

· Work collaboratively with marketing team to device plans for generating qualified leads.

· Handling team and allocation of monthly sales targets to sales executives.

· Ensure the recruitment of Sales executives and their training.
· Follow-up with active leads and close of sale.

Academic Highlights
Master of Business Administration (Marketing) from, MVJ College of Engineering, Bangalore,
                      (Affiliated to Visvesvaraya Technological University, Belgaum, Karnataka in 2009).
Master of Science from, SC College, Ballia,
                      (Affiliated to VBS Purvanchal University, Jaunpur, Uttar Pradesh in 2004).

               Bachelor of Science, SMTD College, Ballia

                      (Affiliated to VBS Purvanchal University, Jaunpur, Uttar Pradesh in 2002).

               12th from UP Board.
               10th from UP Board.
Computer Skill’s

· Well versed with database, MS office, outlook express, internet Application, Windows XP.
Personal Information
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:    Surendra Srivastava
Nationality

:    INDIAN

Marital Status

:    married

Languages 

:    English, Hindi.

Hobby


:    Try to learn new things.
Permanent Address
:    Vill- Bansdih, Dist- Ballia, UP
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