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 Seeking assignment in sales & marketing with a high growth oriented organization that offers good scope for learning & great exposure.
PROFESSIONAL PROFILE

An MBA in Marketing and Finance with over fourteen years of experience in Marketing , Channel sales & Banking - Retail Assets loans, Business Development, Channel Development & Management, and Client Servicing.

In depth knowledge of Retail Assets Business, Loan administration & Process compliance with rich experience handing teams and designing new strategies to win in the market.

A systematic individual with a strong analytical ability & a ‘Never-say-die’ attitude.

Achievement oriented with excellent communication & exceptional interpersonal skills.

PROFESSIONAL EXPERIANCE

Company Name  :  Thangamayil Jewellery Ltd

Joining month     :  July’2017 - Till Date 

Position Held       :  Head - Schemes.

Area Handled      :  TN Region 

Company Name  :  HDFC Bank Ltd

Joining month     :  Aug’2015 - June ‘2017
Position Held       :  Sales Manager.

Area Handled      :  Coimbatore Region 

Company Name  :  ICICI Bank Ltd

Joining month     :  Sep’2006 – Aug’2015  

Position Held       :  Relationship Manager.

Area Handled      :  Coimbatore Region 
Company Name: Canon india pvt Ltd

Joining month  : Dec’2003 – Aug’2006

Position Held    : Channel Sales Manager - ROTN

Area                  : ROTN  (Except Chennai)
Company Name : Agsar Paints pvt Ltd

Joining month   : Sep’2001 – Nov’2003

Position Held     : Marketing Executive 

Area                   : Coimbatore
KEY RESPONSIBILITIES

Current Job Profile in Thangamayil Jewellery Ltd:

Head - Schemes

-
To  Spearhead the entire gamut of Scheme activities, on achieving the desired Sales targets

Authority

Drive the Branch Sales teams, for ensuring the target achievement

Coordinate with concerned Branches  for the resolution of issues, ensuring Sales and retention

Act as single point interface for customers queries and to resolve day queries/ concerns

Handle customer care team for handling / resolving complaints within TAT

Accountability

Sales against Target and to maintain 80% of Scheme collection on receivables

Identification and implementation of latest tools for mode of payment

Control measures on documentation for new / closed policies

Verification, maintenance,and storage of both new / old policy documents, as per statutory

Achievements

Achieved all time high business in scheme logins – 23.82 crores 

Job Profile in HDFC Bank Ltd:


Sales Manager - Auto loans

     Handling below mentioned responsibilities for the organization in Coimbatore Hub (since Aug’15) 
Sales Management

Managing Auto Dealers, DSA’s for auto loans new car business.

Manage & convert leads generated from Dealer network..

Achieve targeted disbursements, weighted IRR & cost of acquisition. 

Develop and implement sales initiative programs to drive sales goals.

Effectively communicating the strategies through Branch & team meetings.

Achieve the Bank’s Cross Sell targets 

Team Management

Managing a team of 7 sales executives & effectively drive them by allotting clear responsibilities to achieve the overall business target

Coaching of Executives, channel partners on product, policy & schemes.

Achievements

Achieved all time high business in open market Channel – 11.82 crores in Coimbatore.

Awarded Silver Star award for the region for the best performance in Auto loan business.

Awarded as a Best Performer Consecutively for all the months in Q4 2016.

Significantly improved the new & used car market share in both the locations handled.

Job Profile in ICICI Bank Ltd:
For the FY 2006 – 09 handling Collections as 'Debt Manager'  Personal Loan & Credit Card has achieved highest percentage in Collections with more than 2.5% of targeted figures.,

From FY 2009 – 2015 handling Credit Cards / Gift Cards as 'Relationship Manager' in Sales Vertical handling team and associating with Branches and Open Market for Business lead.
Job Profile in Canon India pvt Ltd:

For the FY 2003 – 06 handling Consumer Channel as ‘Channel Sales Manager’ for Digital Cam Segments (Cameras & Camcorders) 

Handling Consumer Channels such as Vivels , Vasanth & Co , Girias , Bharath Electronics Appliances (BEA) and Industry pertaining to photography such as IAB , Savithri Photo House , Photo Centre etc in Coimbatore and Madurai Spokes location covering upto down south up to Nagercoil and Tirunelveli locations

Job roll involves Target allocation for both digital cameras and camcorders. Allocation of Company reserved budgets for their promotional Campaigns and conducting events in consumer Exhibitions

Awarded for “Best Achiever Award” for the FY 2005 in South 1 location for selling Camcorders
EDUCATIONAL BACKGROUND

	Degree
	Name of the Institution / University
	Duration
	Percentage of Marks               

	MBA
	G.R.Damodar College of Management & Studies, Bharathiar University
	June 1999 – May 2001
	'67%

	BE
	Kumaraguru College of Engineering & Technology, Bharathiar University
	June 1995 – May 1999
	58%



IN-PLANT TRAINING

Jan 2001:  A comprehensive study on the Socio – Economic and  Environmental impact of wind energy generation – IREDA,   New Delhi.

June 1998 – ISA Ashram Building – Analysis and design of Short Cylindrical Shells using C Language without Edge Beams.
September 1998 – Study on Total Quality Management – PRICOL INDUSTRIES – Coimbatore.
STRENGTHS

Keen listening and understanding, Willingness to learn, Fair in emotional intelligence, creative, Flexible, open minded and with win-win attitude.
PERSONAL DETAILS

Born on 8th September 1977, Married, Indian.

Linguistic Abilities: Tamil, Telugu and English

Address  : 246-B, Alagesan Road,Saibaba Colony,Coimbatore - 641011

Computer Literacy : Ms-Dos, Windows 9x, Ms Office, Internet & Email 
REFERENCE: Available upon request.
   Declaration 

                          I hereby declare that this resume is my own and the information provided is true to the best of my knowledge and belief.

Place: Coimbatore                                              

C.VINODH KUMAR
