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Dear CBC/HB v4 User,

We’re pleased to announce the release of an upgrade for our Latent Class module for CBC and MaxDiff data.  You may wonder why we’re writing you regarding this announcement, since according to our records you are not a Latent Class user.   We’re contacting you because Latent Class analysis can enhance your understanding of choice data structure, and it is especially useful in developing needs-based market segmentation.  And, since Latent Class v4 borrows significantly from the CBC/HB v4 user interface you are already familiar with, you will not find it difficult at all to get up and running with your CBC and MaxDiff data sets.
Because Latent Class v4 uses significant portions of the CBC/HB v4 interface code, we’re offering a limited-time discount to CBC/HB v4 users.  The regular cost of Latent Class is $1,000 for the first user and $300 for each user thereafter.  Through October 31, 2007, we’re offering a 40% discount for CBC/HB v4 users.
Recent surveys of our customers indicate that the majority of our CBC users employ HB estimation to develop their final market simulation models.  Indeed, HB is a powerful tool, significantly reducing IIA (red-bus/blue-bus problems) and improving the accuracy of market simulations.  Latent Class’s strength is in finding segments of respondents with similar preferences, sizing those segments, and classifying respondents into segments.  Latent Class shares much in common with the notion of cluster analysis, but it is a more statistically sound method of finding segments from choice data than clustering on HB utilities.
Like CBC/HB, Latent Class v4 can estimate models for all types of CBC studies, including advanced designs, constant sum, and dual-response none.  It may also be used for analyzing MaxDiff data.  The output may be directly imported into SMRT for market simulations.
We feel that Latent Class has an important role in choice modeling, complementary (rather than replacing) HB.  In general, we recommend using HB utilities in market simulations.  However, much value can be had in using Latent Class to find needs-based segments, and in merging the respondent segment membership information into SMRT for use as banner points (respondent filters), while retaining the underlying utility HB run during simulations.

Order today using the attached form, which reflects the discount for CBC/HB v4 users.

Sincerely,

Sawtooth Software

	Order Form—Latent Class v4

	Fax to Sawtooth Software (before Oct 31, 2007) at 360/681-2400

          Company Name:
____________________________________________________________

             Licensed Unit:
____________________________________________________________

License Administrator:
____________________________________________________________

                          Phone:
____________________________________________________________

                          Email:
____________________________________________________________

       Shipping Address:
____________________________________________________________

____________________________________________________________

          Billing Address:
____________________________________________________________

____________________________________________________________

All purchases of Latent Class v4 must fall under the per-user licensing policy.  Please complete the attached worksheet if you are purchasing for multiple users (so that we can generate appropriate user id files for each user).  If you have any questions regarding upgrading policies and pricing, please email support@sawtoothsoftware.com or call 360/681-2300, or see per-user licensing policies at www.sawtoothsoftware.com/pricing.shtml.







1st User
Each additional user

Latent Class v4           
                             
$1000

$300

Discount for CBC/HB v4 users                             
($400)

($120)



(Washington State Businesses, add your sales Tax):

$___________



Shipping—Electronic Delivery



$0
Total (Please fill in the appropriate total)

$__________


We’ll be glad to bill qualified customers, or you can call us with credit card information (360/681-2300).

Payment, less shipping, will be refunded if returned software is received by Sawtooth Software, Inc. within 60 days of purchaser’s receipt.  TERMS:  Payment is due within 30 days of receipt of software (Net 30 days).  This sale is governed by the Sawtooth Software License Agreement (http://www.sawtoothsoftware.com/licensetext.shtml) which dictates the terms of the software license and liability. The Sawtooth Software License Agreement supersedes all other agreements (verbal or written) between Buyer and Seller, including any subsequent terms attached to a purchase order or other ordering document, unless agreed to in writing and signed by authorized representatives of both parties. This form represents a binding purchasing agreement. Failure to comply with its terms may result in collection action by Dun & Bradstreet, whose service fees become the liability of the purchaser.    By signing below, the purchaser agrees to the terms and conditions that this document represents.
Signed:_________________________________________ Date:__________________



	


Multiple User Worksheet
Fax to Sawtooth Software at 360/681-2400

Complete this sheet if you are a License Administrator (LA) ordering an upgrade for multiple users.  If you as the license administrator are also a user of the software, list yourself as the first user.
	First User

Name:

Email:

Phone:

	Second User

Name:

Email:

Phone:

	Third User

Name:

Email:

Phone:

	Fourth User

Name:

Email:

Phone:

	Fifth User

Name:

Email:

Phone:

	Sixth User

Name:

Email:

Phone:


_1085314060.unknown

